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If it has Deen some time since vou sold or
bought a home, you will find that there
have been many dramatic changes in the
real estate industry. Many of these changes have impacted
the way real estate is bought and sold, You will discover

how Coldwell Banker Residential Brokerage has capitalized
on these changes and why year after year we remain the
industry leader.

In the past, a real estate company would place the property
in the multiple listing service and submit an ad in the local
newspaper. That is no longer a viable strategy. The Internet
has revolutionized the way property information is shared
with potential buyers, and how buyers and sellers interact
with their real estate professional. Additionally, evolving
market conditions present new and complex challenges for
todays consumers,

Now more than ever, yvou need a Coldwell Banker Residential
Brokerage sales associate to competitively price your
property, create differentiating marketing strategies, and
represent your interests. You need someone who will lead
vou step-by-step through the real estate transaction in a
professional and knowledgeable manner:

In today’ fast paced environment, your time is precious,
costs are important, and selling your home can be a stressful

Thank you for providing us the opportunity to present our
unique and proven strategies to market and sell your home.

experience. To assist you, we have lawnched the HomeBase™
online transaction management system to allow vou to see
the progress of vour home sale as it happens. HomeBase™
enables you to access yvour personal real estare fransaction
documents real time, 24/7 via the Internet through a secure
and dedicated system,

Our real estate professionals have one mission: to expose vour
home to as many buyers as possible, obtain the highest price
in todays market, while making the process smooth.

Coldwell Banker is a company of firsts — first to offer a full-
suite of services, furst on the Web, and we'll continue to be the

first to take advantage of new opportunities on behalf of our

crstomers and t'llflr.'r]I'S.

We invite vou to review this portfolio to experience the
Coldwell Banker Residential Brokerage difference.

Sincerely,
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RICHARD | LOUGHLIN, [R.
PRESIDENT
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REAL ESTATE IS A COMMODITY

COMMODITY

PRODUCT

Seller Establishes PRICE. Buyer Establishes VALUE.

Consumers become aware of products Commodities sell every day with prices
through advertising and choose to buy or not fluctuating based on market conditions
to buy the product at the seller’s price. and perceptions influenced by supply
Products that don't sell are discontinued. and demand. The buyers perception
of value determines whether your
property sells or not.
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COMMODITY MARKETS APPRECIATE & DEPRECIATE

An Appreciating real estate market exists A Depreciating real estate market exists
when fewer properties are coming on the when more properties are coming on the
market than are being sold creating a short- market than are being sold, creating an
age of inventory which causes prices to rise. oversupply of homes that drives prices down.
Appreciating Market Depreciating Market
Less inventory coming on... More inventory coming on...

More inventory going off... Less inventory going off. ..
el BELl BEEl  ELE mmmElnmm
Prices Go UP Prices Go DOWN
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istings that have expired , (| [mll | ml|

Mo1 Moz Mo3
High Inventory = Depreciating Market B New Listings M Under Contract
Low Inventory = Appreciating Market B Total Inventory I Expired Listings
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